September 15, 2000

Mr. SBA Lender

Consenting Bank

133 Dollar Avenue

Washington DC  

Dear Mr. Lender:

We appreciate your confidence in the SBA and the Merrill Lynch/Cushman & Wakefield Team (TFA) in contributing loans to Small Business Administration (SBA) Loan Sale #2.  The SBA and the TFA are pleased with the results, as we were able to achieve pricing in excess of 44% of Total Unpaid Principal Balance.  The bids on 7(a) loans of Unpaid Principal Balance ranged from 3% to over 80%.  Once again this range included loans that were severely non-performing to fully performing.

We hope that the process has worked as well for you as it has for the SBA in cleaning up the balance sheet.  We hope that you will continue to participate in these sales, as they are a very important part of the SBA’s strategic goals and objectives.

In addition, we wanted to take this opportunity to provide you further detail as follows:

Sales Methodology:
The $1.2 billion portfolio (over 26,000 loans) was placed into 75 different pools.  In order to establish portfolio pools, the TFA used the following criteria: program (Disaster Business, Disaster Home, and 7(a) and Development Company Loans), performing versus non-performing, real estate collateral versus business assets, secured versus unsecured, lien position, loan-to-value of less than 80 percent or greater, location of collateral and environmental issues.

Characteristics of Loans:
Approximately 13.5% of the loans were 7(a) and Development Company Loans with the remainder being Disaster Assistance loans.  The Disaster Assistance Loans were low coupon (approximately 4% and long term (approximately 20 years remaining).  Almost 26% of the Unpaid Principal Balance (UPB) of these loans were located in territories or states outside the Continental United States. The largest concentration was Guam with approximately with 9% of the UPB of the total portfolio. 

Bid Date:
August 1, 2000.  All loans that were offered were sold.  Please refer to the SBA website www.sba.gov/news for further information.

Closings:

All closings were completed by August 31, 2000.

Servicing Transfer:
All servicing transfers are scheduled to be completed before September 29, 2000.  At this time the SBA will be providing purchasers with the servicing history from their database.

Notice to Borrowers:
The SBA will be sending out goodbye letters on your behalf.  A sample letter will be posted on the SBA website (www.sba.gov/assets/lenderscorner).

Payments:
You should continue to send 100% of the funds received to the SBA.  The SBA will forward these payments on to the purchasers.

CPC Expenses:
Please continue to forward all Collateral Protection Expenses (CPC) to the SBA as soon as possible.

Servicing Actions:
No major servicing actions should be undertaken (i.e. collateral releases subordinations or substitutions, modifying interest rate, maturity etc.) without the approval of the purchasers.  Please direct any questions to lenderquestions@sba.gov, or contact your local field office.

Trailing Documents:
Please continue to send all Trailing Documents to the Due Diligence Contractor, METEC, and reference the Sale 2 FED EX account number.

Servicing Notification:
As soon as the SBA has information regarding the new servicer by loan number, it will be provided to you so that you can send trailing documents directly to the new servicer should there be any after the servicing transfer date.

You should be receiving a letter as well as a proceeds check within the next 45 days for the loans that you have contributed to Sale #2.  If you should have any questions, please do not hesitate to contact me at (202) 776-7173.

Sincerely,

Edward Green

Cushman & Wakefield

F:\lsg\sba#2\consents\results letter 9200 version 2.doc


