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LENDER NAME�
LOCATION�
#�
AMOUNT�
�
LIBERTY BANK, FSB�
WDM�
1�
$350,000�
�
IOWA BUSINESS GROWTH CO.�
JOHNSTON�
1�
$270,000�
�
FAMILY MERCHANTS BANK�
CEDAR RAPIDS�
1�
$223,755�
�
AMES COMMUNITY BANK�
AMES�
1�
$200,000�
�
WEST BANK�
WDM�
1�
$200,000�
�
COMMUNITY NATIONAL BANK�
WATERLOO�
1�
$144,200�
�
BANK MIDWEST�
MINNESOTA�
1�
$135,000�
�
FARMERS STATE BANK�
YALE�
1�
$80,000�
�
COMMUNITY STATE BANK�
ANKENY�
1�
$75,000�
�
FARMERS SVGS BNK & TRUS�
VINTON�
1�
$50,000�
�
UNITED BANK OF IOWA�
IDA GROVE�
1�
$45,300�
�
MIDSTATES BANK�
COUNCIL BLUFFS�
1�
$45,000�
�
DUPACO COMMUNITY CU�
DUBUQUE�
1�
$35,000�
�
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INFORMATION





Des Moines District Office


210 Walnut Street, Rm. 749


Des Moines, IA 50309-2186


(515) 284-4422


(515) 284-4572 (Fax)


� HYPERLINK "http://www.sba.gov/ia" ��www.sba.gov/ia�





Joseph M. Folsom


District Director


(515) 284-4026


� HYPERLINK "mailto:joseph.folsom@sba.gov" ��joseph.folsom@sba.gov�








Cedar Rapids Branch Office


2750 1st Ave. NE – Ste. 350


Cedar Rapids, IA 52402


(319) 362-6405


(319) 362-7861 (Fax)





Dennis Larkin


Branch Manager


(319) 362-6405 ext. 2020


� HYPERLINK "mailto:G.D.Larkin@sba.gov" ��G.D.Larkin@sba.gov�











Standard 7(a) Loan Guaranty Processing Center


6501 Sylvan Road�Citrus Heights , CA 95610�Phone: (916) 735-1515 ext. 4368


Contact: Dusty Rhoads�Fax: (916) 930-2180 


OR


262 Black Gold Blvd.


Hazard, KY 41701


Contact: Clarence Woods


Phone: 606-436-0801 ext. 229 


Fax: (606) 435-2400 


E-mail: loanprocessing@sba.gov








Fresno Servicing Center


Fresno, CA


(559) 487-5650


(559) 487-5803 Fax





Liquidation & Purchase Center


Herndon, VA 


(703) 487-9283


(202) 481-4674 Fax





504 & PLP Processing Center


Sacramento, CA 


(916) 930-2463 or 930-2460


(916) 930-2160 FAX

















All SBA programs and services are provided on a nondiscriminatory basis.





LENDER NAME�
LOCATION�
#�
AMOUNT�
�
FIRST AMERICAN BANK�
FORT DODGE�
9�
$1,183,700�
�
FIRST CENTRAL STATE BANK�
DE WITT�
4�
$388,000�
�
WELLS FARGO BANK NA�
IOWA�
4�
$363,100�
�
US BANK�
IOWA�
4�
$80,000�
�
FIRST CITIZENS NATIONAL BANK�
MASON CITY�
3�
$1,307,000�
�
FARMERS STATE BANK�
MARION�
3�
$265,600�
�
SIOUXLAND ECON DEV. CORP.�
SIOUX CITY�
2�
$578,000�
�
BANCO POPULAR �
NEW YORK�
2�
$310,000�
�
COMMUNITY STATE BANK�
INDIANOLA�
2�
$190,000�
�
CHARTER BANK�
JOHNSTON�
1�
$1,750,000�
�
BLACK HAWK ECON DEV.�
WATERLOO�
1�
$1,550,000�
�
FIRST BANK�
JOHNSTON�
1�
$1,500,000�
�
AMERICAN ENTERPRISE BANK�
ILLINOIS�
1�
$1,214,400�
�






SBA Lender Activity Report for December





March 19th Midstates Community and Economic Development Conference





The following lenders were participant lenders in the SBA’s 504 Loan Program in Iowa during the month of December





LENDER NAME�
LOCATION�
#�
AMOUNT�
�
BANK IOWA�
CLARINDA�
1�
$375,000�
�
AMERICAN STATE BANK�
HOSPERS�
1�
$350,000�
�






LENDER NAME�
LOCATION�
#�
AMOUNT�
�
US BANK�
IOWA�
1�
$2,165,000�
�
AMERICAN NATIONAL BANK�
HOLSTEIN�
1�
$400,000�
�






A conference program and registration form for the 8th annual Midstates Community and Economic Development Conference, to be held Wednesday, March 19 in South Sioux City, NE can now be downloaded at: � HYPERLINK "http://www.extension.iastate.edu/woodbury/news/midstatesconference.htm" ��http://www.extension.iastate.edu/woodbury/news/midstatesconference.htm�





The focus of the conference is to offer strategies and ideas to advance community and rural development in Iowa, Nebraska and South Dakota.





Registration, including lunch, is $35 before Wednesday, March 10 and $45 after that date. For more information, call Sherry McGill at (712) 276-2157.
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A Joint Publication of the Des Moines District Office and the Cedar Rapids Branch Office








In February and March, SBA and USDA Rural Development will begin providing a series of Lender Trainings throughout the state to better inform and education you on how SBA and USDA programs can help you better serve your small business customers.  These sessions will include:





Training on SBA’s Lender Advantage Program.  This program is an SBA initiative to promote the economic development of local communities. A forthcoming component of this is the Small/Rural Lender Advantage Initiative, similar to SBA’s former LowDoc program.





Updates and information from USDA Rural Development on its programs, including loan guaranty programs available for businesses.





Training on how to document your loan files, using SBA’s new Tabs system as a tool to assure SBA documentation requests are met.





Updates and information on current SBA Programs, Services, and Initiatives.








These sessions will last approximately an hour-and-a-half and will be available at 15 locations around the state.  The following are the cities, dates, and times these sessions will be held (location details will follow in future announcements). 








February 27, 2008


9 a.m. – Cedar Rapids and Des Moines


2 p.m. – Fort Dodge and Iowa City





March 6, 2008


9 a.m. – Ames and Waterloo


2 p.m. – Creston and Dubuque





March 12, 2008


9 a.m. – Davenport and Mason City


2 p.m. – Spencer





March 13, 2008


9 a.m. – Ottumwa and Sioux City


2 p.m. – Burlington and Council Bluffs





Exact locations of these sessions along with a phone/e-mail listing for you to register will follow in additional announcements in the coming weeks. In the meantime, if you have any questions, contact Vern Sample in the Des Moines District Office at (515) 284-4554 or Dee Ann Glover in the Cedar Rapids Branch Office at (319) 362-6405 ext. 2003.








SBA and USDA to Officer Joint Lender Training Sessions in February and March





Dear Lender:





This past week we announced our series of lender training workshops we will be conducting jointly with USDA Rural Development.  We are excited at the opportunity to provide you updates on SBA loan programs and in particular our new Lender Advantage program and Tabs system.  





The new Tabs system, a process for documenting loan purchase requests, can be used as an effective tool for loan file documentation to minimize the potential for loan purchase repair/denial, facilitate timely approval of the purchase requests and improve loan quality.





SBA started taking applications under the Small Rural Lender Advantage program announced in Bismarck ND in September in SBA Region 8 (North Dakota, South Dakota, Montana, Wyoming, Colorado, Utah) this month. Small/Rural Lender Advantage is part of a broader SBA initiative to promote the economic development of local communities, particularly those facing the challenges of population loss, economic dislocation, high unemployment, etc.   This initiative is a component of the Agency’s 7(a) loan guarantee program and is designed to encourage small community/rural lenders to partner with SBA by simplifying and streamlining the Agency’s loan application process and procedures, particularly for smaller SBA loans. 





Processing of standardized 7(a) loan applications for loans of $350,000 or less will utilize a shortened loan application form, simplified eligibility checklist and rely substantively on credit report/score and lender’s credit analysis. Approval turn around is expected to be 3-5 days. In addition to personal customer service from district office staff, a customer service group will be available for inexperienced lenders or those with more complex application issues.





We are in the process of fine-tuning the program to further simplify, clarify and make it easier for you to use prior to expanding it beyond Region 8. We will keep you updated on the timetable for its release and are hopeful it will occur on or near our scheduled workshops.   





Look for our weekly updates on the upcoming training sessions that will have location details and other tidbits. We are looking forward to seeing you at one of these training sessions.





Sincerely,





�








Joseph M. Folsom


District Director








Training, Tabs, and an Update on Rural Advantage





SBA “TIPS AND TIDBITS”





Knowing if your customer exports or is a veteran has its benefits





Not all data fields are required when processing SBA loan applications.  However, it a good practice to complete as many of the optional data fields as you can.  There may be benefits to you as a lender, your customer as well as SBA. 





For example if you are processing an SBA Express loan to an individual who might qualify for Patriot Express loan the loan may qualify for the higher guarantee percentage rather than a 50% guarantee.  





Likewise inquiring with your customer as to their market or if they have been adversely impacted by import could lead to an export type loan with higher guarantee percentages.   We are able to utilize these codes to provide information on additional services and/or resources for these businesses when they are properly coded.  











