SBA OFFER IN COMPROMISE INFORMATION

Borrower Name:      
SBA Loan Number:       

1. OFFEROR:  Who is making offer?  Indicate whether the offeror is the borrower, assumptor, limited or full guarantor, and explain the offeror’s relationship to borrower and other guarantors or obligors.  

2.   TYPE AND AMOUNT OF COMPROMISE: 

a. Cash:        $       

b. Term        $       payable at $       monthly at a rate of       for a term of 
      months/years.  
c. SOURCE OF FUNDS :  

List pertinent details on any assets being sold to raise the funds, and if the funds are being obtained through a loan, state what collateral is being offered for the loan:        

3. ORIGINAL OBLIGORS:
4. REMAINING OBLIGORS: 

5. ORIGINAL COLLATERAL:

6. REMAINING COLLATERAL: 

7. GENERAL INFORMATION: 

        Summarize major features of loan and reasons for problems. 

        Indicate extent of involvement of offeror in borrower’s business:

        Give offeror’s current employment, present earnings, number of dependents, general health.

        Was offeror cooperative in achieving best possible recovery from business assets?

        Explain any fraud or misrepresentation, including any apparent effort to place assets beyond the reach of lender/SBA and details/status of pending OIG referral, if any.

 

       8.  COMPREHENSIVE FINANCIAL ANALYSIS :
A.  Attach the following documents:

1.  Copy of the original F/S submitted with the original loan application.

2.  Current signed SBA Form 770, Financial Statement of Debtor

(To retrieve form, see: http://www.sba.gov/sbaforms/sba770.pdf)
3.  Signed SBA Form 1150 (offer in compromise)  

                            
(To retrieve form, see: http://www.sba.gov/sbaforms/sba1150.pdf)
                             

B.  Provide your comprehensive evaluation of the offeror’s financial situation for SBA to determine the appropriateness of the offer including a summary of your efforts to verify the ability to pay and available assets using credit reports, asset search reports, and last two years’ tax returns. Your analysis should also address the current valuation/appraisal basis of any significant assets together with an explanation for the disposition of any significant assets which no longer appear on offeror’s current financial statement.  Assets now owned should be evaluated to determine the forced sale value of each major item together with the amount of prior liens, outstanding taxes, estimated costs of enforced collection, with net estimated recovery from all assets indicated.       
  


* SBA must have full disclosure.  The absence of full disclosure indicates lack of good faith on the part of the offeror, and therefore no basis for a compromise. 

 

8. COMMENTS OF LENDER:  This section should fully justify your recommendation.  Provide an objective analysis of the situation and an explanation of all pertinent factors.  Comment on the extent of negotiations to reach the compromise offer.  
9. RECOMMENDATION OF LENDER:  If approval is recommended, state what other action will be needed to finalize debt (e.g. other guarantors to pursue, assets which have not yet been accounted for, charge off).       
